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Skolitel

prof. Ing. Erika Pastorakova, PhD.

nazov témy

Emocionadlne aspekty v rozhodovani sa o ktipe poistenia

nazov témy v Al

Emotions in insurance purchase decision

jazyk zaverecnej prace

slovensky

forma studia

dennd/externa

ciel

Cielom doktorandskej price je identifikovat vplyv vybranych emdcii na proces
rozhodnutia o kupe poistenia.

anotaciav SJ

Dopyt po poisteni sa v ekonomickej tedrii povazuje za najcistejsi priklad ekonomického
spravania za neistoty. Jednotlivci sa pri rozhodovani o kupe poistenia spravaju racionalne
s cielom maximalizovat svoju o¢akavanu uzito¢nost (Schlesinger, 1999). V redlnom svete
vsak existuju mnohé situacie kedy dopyt jednotlivcov po poisteni nie je mozné vysvetlit
na zaklade tychto teoretickych modelov. Ako jedno z vysvetleni podobnych javov sa zacalo
uvazovat aj svplyvom emdcii v procese rozhodovania sa o kipe poistenia. Podla
empirickych i teoretickych vyskumov, do tohto procesu vystupuje pocit strachu (Slovic et
al., 2002; Lerner et al.,, 2003; Loewenstein et al., 2001), pocity Uzkosti z minulych
skusenosti (Vastfjall, Peters & Slovic, 2008; Hsee & Kunreuther, 2000), dusevny pokoj
a ufava od uUzkosti (Hogarth & Kunreuther, 1995) ako aj aktudlna nalada jednotlivca
(Jaspersen & Aseervatham, 2012). Predchadzajice vysledky vsak nie su jednoznacné,
na ¢o nadvazuje dizertatna praca. Poznanie vplyvu emociondlneho stavu jednotlivca
na rozhodovanie sa o kupe poistenia je nevyhnutné pre tvorcov politik i poistovne.
Podpora racionalnych a efektivnych rozhodnuti o poisteni by mala byt cielom
nastavovania politik tykajucich sa ochrany Zivota, majetku a zabezpecenia prijmu.
Dizertana praca je sulastou rieSenia projektu VEGA s ndzvom Pri¢iny a dosledky
suboptimalnych finanénych rozhodnuti jednotlivcov s akcentom na oblast poistenia.

anotacia v Al

In economic theory, the demand for insurance is considered to be the purest example of
economic behavior under uncertainty. Individuals decide rationally when deciding to
purchase insurance in order to maximize their expected utility (Schlesinger, 1999).
However in the real world conditions, there are many situations where individuals'
demand for insurance cannot be explained by these theoretical models. Empirical and
theoretical research support the effect of fear (Slovic et al., 2002; Lerner et al., 2003;
Loewenstein et al., 2001), feelings of anxiety from past experiences (Vastfjall, Peters &
Slovic, 2008; Hsee & Kunreuther , 2000), peace of mind and relief from anxiety (Hogarth
& Kunreuther, 1995) as well as the current mood of the individual (Jaspersen &
Aseervatham, 2012) on insurance purchase decisions. However, the prior results are
mixed. Understanding the role of emotions in the process of insurance purchase is
important for policy makers as well as insurance companies. Rational and effective
insurance decisions should be in the focus of public policies related to life and property
protections as well as the income security. The dissertation is part of the research grant
VEGA entitled Causes and consequences of suboptimal financial decisions of individuals
with an emphasis on insurance decisions.

Skolitel

prof. Ing. Erika Pastorakova, PhD.

nazov témy

Zivotné poistenie a jeho Glohy v modernej spoloénosti

nazov témy v AJ

Life insurance and its role in modern society

jazyk zaverecnej prace

slovensky

forma Studia

dennd/externd

ciel

Cielom doktorandskej prace je spracovat historicko-metodologicky prehlad premien
Zivotného poistenia suvisiace s celospolocenskymi, osobitne civilizaénymi zmenami




v modernej spolo¢nosti a navrhnuit formu Zivotného poistenia vyuZitelnl pre ocakavané,
resp. ocakavatelné zmeny v spolocnosti.

anotéaciav Sl

Poslanie Zivotného poistenia sa postupne rozsiruje. Je to sposobené stdle nakladnejsim
Zivotnym Stylom sucasnych generdacii, ale aj rozsirenim rizik, ktoré mozu byt a spravidla aj
su, cez poistenie prenasané na poistoviu. Civilizané vyzvy s prejavmi ako starnutie
populdcie a pokles poctu produktivneho obyvatelstva prinaSaju ohrozenia spdsobujuce
neudrzatelnost si¢asnych systémov zdravotnych a socialnych systémov. Zivotné poistenie
ako jeden zo spOsobov krytia prejavov rizik suvisiacich so Zivotom jednotlivcov ponuka
moznosti rieSenia rizik v dosledku civilizacnych vyziev.

anotacia v Al

The mission of life assurance is gradually expanding. The lifelong lifestyle of current
generations as well as the widening of the risks to the insurance company. Civilization
challenges with signs such as population aging and a decline in the productive population
pose threats that cause unsustainability of current systems of health and social systems.
Life insurance as one of the means of covering the risks of life-threatening individuals
offers opportunities to address the risks of civilization challenges.

Skolitel prof. Ing. Erika Pastorakova, PhD.

nazov témy Financial behaviour of households and its effects on financial stability
nazov témy v SJ Finan¢né sprdvanie domacnosti a jeho dopady na finan¢nu stabilitu

jazyk zaverecnej prace | anglicky

forma studia denna

ciel

The aim of the dissertation is to point out the current trends in household behavior and
decision-making in the field of finance with an impact on the financial stability of the
country.

anotacia v AJ

The rise in household indebtedness, the stagnation in concluding life insurance contracts
as well as other aspects of household behavior in the Slovak Republic point to changes in
fundamental paradigms in household finance. The doctoral thesis analyzes the current
state of art in the research of household finance with an emphasis on behavioral aspects
in decision-making of individuals / households on financial issues with an impact on the
financial stability of the country.

anotacia v SJ

Ndrast zadlZovania slovenskych domacnosti, stagnacia uzatvarania produktov Zivotného
poistenia, ako aj a dalSie aspekty spravania sa domdacnosti v SR poukazuju na zmeny
v doterajSich paradigmdch v oblasti rodinnych financii. Doktorandska praca analyzuje
sucasny stav voblasti rodinnych financii sakcentom na behaviordlne aspekty
v rozhodovani sa jednotlivcov / domdacnosti vo finanénych otazkach sdosahom
na finanénu stabilitu krajiny.

Skolitel prof. Ing. Erika Pastorakova, PhD.

nazov témy Ekonomicka podstata pritomnosti sprostredkovatelov na poistnom trhu
nazov témy v AJ Economic justification of intermediation in the insurance market

jazyk zaverecnej prace | slovensky

forma studia dennd/externd

ciel

Cielom dizertaénej prace je identifikovat faktory, ktoré maju v najvaésej miere vplyv
na kvalitu poskytovanych sluzieb sprostredkovatelmi.

anotaciav SJ

Sprostredkovatelia zohravaju vyznamnud udlohu na poistnom trhu, pretoze poskytuju
informacie potrebné pre rozhodovanie sa o poisteni. Dizertacnd praca vymedzuje
teoretické pristupy vztahujuce sa k ¢innosti sprostredkovatelov a empiricky overuje
spravanie sa a vykon sprostredkovatelov na poistnom trhu.

anotacia v Al

Intermediators have important role in the insurance market, as they provide relevant
information for decision making process. The thesis summarizes theoretical approaches
relating to the activities of the intermediators and empiricaly proves their behavior and
performance in the insurance market.




skolitel’

prof. Ing. Erika Pastorakova, PhD.

nazov témy

Ekonomické a behavioralne faktory dobrovolnictva

nazov témy v AJ

Economic and behavioral factors of volunteering

jazyk zaverecnej prace

slovensky

forma studia

dennd/externa

ciel

Cielom doktorandskej prace je identifikovat ekonomické a behavioralne faktory, ktoré
vplyvaju na ochotu vykonavat dobrovolnicku ¢innost ako aj darovat nefinanéné dary
a vyhodnotit mieru ich vplyvu na tieto rozhodnutia.

anotéaciavSJ

Charitativne dary a dobrovolnicke cinnosti su kfu€ovym prvkom pre existenciu
a fungovanie neziskovych organizacii, cirkvi, environmentalnych organizacii,
charitativnych organizacii a organizacii na ochranu a zachranu ludskych Zivotov a zdravia
na celom svete. Tieto Cinnosti zahrmaju nielen financné dary ale vo velkej miere aj
nefinancné dary spolu s dobrovolnictvom (s neformalnym aj formalnym). Napriek tomu
sa silny prud vedeckej literatiry zameriava zvacsa na pohnutky a motivy tykajlice sa
penaznych darov (Knowles, Servatka et al. 2018). Tieto motivy spadaju do troch kategorii:
vnutornd, vonkajsia a reputacna motivdacia. Vnutorna motivacia je hodnota darovania per
se, predstavovana sukromnymi preferenciami pre blaho druhych, ako je Cisty altruizmus
alebo iné formy prosocialnych preferencii, tzv. warm glow. Vonkajsia motivdcia je
akakolvek materidlna odmena alebo vyhoda spojend s darovanim. Reputa¢nd motivacia
predstavuje tendenciu jednotlivca byt motivovany vnimanim inych. Otazka nefinan¢nych
darov, darov s kratkou exspiraciou alebo dobrovolnictva je v existujucej literature
limitovana. Dizertac¢na praca je stcastou riesenia projektu APVV s ndzvom Tvorba politiky
na zaklade dékazov — ekonomicky efektivny systém zberu dobrovolnych darov.

anotéacia v Al

Charitable donations and volunteering are key elements for the existence and functioning
of non-profit organizations, churches, environmental organizations, charities and
organizations for the protection and preservation of human lives and health worldwide.
These activities include to a large extent non-financial donations together with
volunteering (informal and formal). Nevertheless, research literature focus mostly on
motives and incentives related to monetary donations (Knowles & Servatka et al., 2018).
Identified incentives include three categories: internal, external and reputational
motivation. Internal motivation is the value of donation per se, represented by private
preferences for the welfare of others, such as pure altruism or other forms of prosocial
preferences, the so-called warm glow. External motivation is any material reward or
benefit associated with a donation. Reputational motivation represents the tendency of
an individual to be motivated by the perception of others. Results regarding incentives for
non-financial donations, donations with limited expiration as well as volunteering are not
clear in the literature. The dissertation thesis is part of the APVV grant entitled Evidence-
based policy making - an economically efficient system for voluntary donations.

skolitel’

prof. Ing. Erika Pastorakova, PhD.

nazov témy

Pritomnost a prejavy asymetrie informacii v poisteni

nazov témy v AJ

Presence and expression of asymmetry information in insurance

jazyk zaverecnej prace

slovensky

forma studia

dennd/externa

ciel

Cielom doktorandskej prace je vyhodnotit pritomnost a prejavy asymetrie informacii
v poistenia a nasledne potvrdit resp. nepotvrdit pritomnost asymetrickych informécii, ich
mieru pritomnosti a prejavy u jednotlivych subjektov na poistnom trhu.

anotaciav SJ

Sucasné poznatky k problematike asymetrie informacii v poisteni reflektuji ich
pritomnost medzi subjektmi dopytu a ponuky vtom, Ze poistovne pontkaju za vopred
stanovené poistné konkrétne poistné produkty, priich predaji vsak nedisponuja
dostatoénymi informdaciami o rizikovosti svojich klientov (J. Stiglitz a M. Rothschild —
vyskum o spravani a rozhodovani sa ekonomickych subjektov v neistych podmienkach,
pricom sa zameriavali na asymetriu informacii na strane ponuky). Existuje vsak aj
nazorova platforma reprezentovanad J. Danhelom, ktory upozorriuje na to, Ze na poistnom




trhu existuje obojstrannd asymetria informacii. Jej pévod vidi vtom, Ze rozhodujuce
parametre S$kodového priebehu urcCuje pre poistovne aj prejej klientov nahodny
generator (osud), ktory nie je objektivne poznatelny klientom a v prisne exaktnom chapani
ani samou poistoviiou, a to napriek tomu, Ze poistovria pri svojich odhadoch vychadza
z minulych Gdajov. Tie sa vSak viaZzu na minulé podmienky, ktoré sa v ¢ase menia.

anotéacia v Al

Current insights into the asymmetry of insured information reflect their presence among
demand and supply entities in that insurers offer specific insurance products for
premiums, but they do not have sufficient risk information for their sales (J. Stiglitz and
M. Rothschild - research on behavior and decision-making of economic subjects in
uncertain conditions, focusing on asymmetry of supply-side information). However, there
is also a platform of opinion represented by J. Danhel, who points out that there is a
bilateral asymmetry of information on the insurance market. Its origin is that the decisive
parameters of the damage course determine for the insurance companies and for its
clients a random generator (fate), which is not objectively recognizable to clients and in a
strictly exact understanding of the insurance company itself, even though the insurance
company based its estimations past data. These, however, relate to past conditions that
change over time.




